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       Hardeep Singh Anant 
	Mission
	To help people communicate effectively so that they can build better interpersonal relationships, enhance personal effectiveness and live fulfilling lives.

	Objective
	To actively seek and share knowledge every day.

	Date of Birth
	January 25, 1968

	Functional Summary
	Designing course content and structure; imparting training in areas like English Language Teaching (ELT) for IELTS, TOEFL, GMAT & GRE tests preparation; Personality / Self-development, Effective Communication & Interpersonal Skills, Personal Selling, Teamwork, Leadership & Motivation, Handling Difficult People, Conflict Management, Stress Management, Transactional Analysis, Problem Solving, Managing Destructive Emotions, Contentment & Transience of Life.
Infrastructure planning, development, integration and automation.

Developing and implementing promotional strategies. Managing finances.

Consultant HR and Management trainer to some of India’s best educational and training institutes, schools, companies and premier management colleges for over 9 years.    

	Professional experience
	1998 onwards    Anant’s Advanced English & Communication Academy                    
                   Chandigarh

Director

· Established the institute as one of the best ELT institutes in the region. 
· Guest faculty, University Business School, Panjab University, Chandigarh, since 2001. Teaching Executive Communications and Organizational Behaviour to MBA, MIB and M.Com (E-Com) students.
· Visiting Professor (Soft Skills), International Business School (IBS), ICFAI University.
· Guest faculty, Staff Training College, Oriental Bank of Commerce.
· Consultant trainer, SAS institute of management and technology, Mohali.
· Conducted Teachers’ Training workshops and OD interventions in over 50 schools and colleges in the region.
· Consultant trainer to India’s top comapnies like Voltas, Groz Beckert, EMAAR MGF, Cipla and Ind-swift Pharma. 
· Have been invited to teach Organizational Behaviour at S. P. Jain Centre of Management, Singapore, in June 08
1996–1998
Natco Pharmaceuticals Ltd.
                    Hyderabad

Field Sales Manager

· Supervised the company’s operations across four states in north India.

· Recruited, trained and ensured continuous development of field staff.
· Negotiated with a labor union and involved it in disciplining a non-performer.
· Managed 8 sales officers and doubled revenues each year.

1995–1996
Elder Pharmaceuticals Ltd.                       Mumbai

Area Sales Manager

· Supervised operations across three states in north India.

· Successfully led a team of underdogs to record the highest growth rate among sales teams across India.

· Many of our brands became leaders in their segments and continued to grow by over 100% each year.
1989-1994                     Elder Pharmaceuticals Ltd.                                    Mumbai

 Field Sales Officer
· Implemented the Company’s marketing strategies in Chandigarh and Himachal Pradesh.

· Acquired the reputation of being an effective trouble shooter, handling difficult clients.


	Education
	2003 onwards           University Business School, PU,            Chandigarh

· Research Scholar HR, Topic: “Interpersonal Communications within Organizations”  (Status: Thesis submitted, November 07)            

2002-2003                    UBS, Panjab University                       Chandigarh

· Pre PhD, Human Resource Management 

1998-2001                    UBS, Panjab University                      Chandigarh

· M.B.A. (Part time), Marketing and Organizational Development

1991-1993                     DCC, Panjab University                     Chandigarh

· M.A., English Literature 

1988-1989      BVB, R P Institute of Management                      Mumbai

· Post Graduate Diploma, Marketing and Sales Management.
1988                               DCC   Panjab University                    Chandigarh

· B.A., Philosophy and Psychology.
1985                                G.N. Khalsa College                             Mumbai

· H.Sc. Physics, Chemistry and Biology.

1983                       St. Anthony’s High School                            Mumbai

·   Matriculation 


	Extracurricular activities
	Elocution competitions, Debates, Badminton, Social Service & Acting.

 Qualified instructor of Kung-fu.
Trekking. 
Played lead roles in 3 Tele-movies produced by Doordarshan, India’s national TV network. 

	Patents and publications
	My thesis on ‘An exploratory study of Interpersonal communications within selected organizations’ has been submitted to Panjab University in November 2007.

An article on ‘Developing Competence of Management Teachers’ was published in a text book on Quality of Management Education by Prof. PP Arya & Dr. S K Chadha of University Business School, Panjab University, Chandigarh. 
A research paper on ‘Communication Effectiveness of Teachers at Tertiary Level’ has been published in a text book titled ‘Higher Education and Global Challenges’.
A paper on ‘Entrepreneurship’ presented at an ICSSR sponsored seminar, has been selected for publication.

	
	An article on Interpersonal Communication has been published in the March 07 issue of Journal of Soft Skills by International Business School (IBS), ICFAI University, Hyderabad.
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